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Chapter 2
Finalize Your Material
“...my tongue is the pen of a skillful writer.” Psalm 45:1
Once we’ve initially prepared our information for our presentation, we must go beyond that to sharpen our presentation skills and add elements which will make sure our important information is used by God to impact the lives of our listeners. 
In this chapter, we’ll talk about areas of finalizing our material by learning to tell our personal experience story effectively, using visual aids and group interaction, along with humor and pauses. The more we learn about these elements of our speaking, the more confident we will become.
Tell Your Story Powerfully
Most speakers begin their ministry by sharing their own story. In Christian circles we call this a “testimony,” and it is a powerful way to show what God has done in our lives. As we tell it again and again, it becomes known as our “signature story,” meaning, that’s the story we are known for and is unique to us.
The first time I spoke in 1980, I told my personal testimony story of being delivered from being a child abuser. Today, after having told my story hundreds of times, I don't use any notes and each time I hone it just a little bit more. I also include different elements that I sense might be more effective for that particular audience.
For most of us, our personal experience story of having God work in our lives, maybe for salvation, maybe for some dramatic change, is the hallmark of our line of presentations. 
This kind of talk is unique and generally termed a "keynote" as opposed to a training session. It wasn't until I joined the National Speakers Association and attended their conferences I learned the difference between them. "Keynote" talks are more inspirational, touching the audience at a heart level. These are more often used as luncheon, dinner events or where there is a short time slot, usually up to an hour. I usually give my keynote “testimony” as the first presentation of a several day event where I give multiple talks, like a women’s retreat.
Training sessions, on the other hand, are about giving information for the mind, and its main goal is to share practical ideas. Although this also can be an hour talk, it is more often used in a time slot longer than an hour, even a half day, full day, or at a weekend retreat.
To summarize the difference, keynotes make the audience "feel" and is motivational; training makes them "think" and is educational. Keynoters usually don't involve the audience (other than listening), but trainers will often involve the audience with questions, small group discussions and activities. Keep in mind though that these definitions are flexible and different groups have different ways to use them. Be sure when contacted by a meeting planner that you ask questions to help you get a clear idea of their plans.
Keynote and Personal Experience Presentations
Since telling our personal testimonies are going to be a keynote address, our main goal as Christian speakers is to inspire the audience to seek or trust God more. Although it may be appropriate to weave brief practical ideas into this presentation, deep instruction or lengthy practical ideas are often inappropriate. They slow down the "passion" of the talk. Keynoters are known for their enthusiasm and energy. Beginning to instruct the audience could diminish those elements.
Not everyone knows these differences, even meeting planners. A meeting planner can be defined as anyone you are working with or who is planning a meeting or event. That could be the chairperson of the Mother/Daughter Tea or the retreat chairman or the Director of Women’s Ministries. Though this person may plan events all the time, they may not understand what determines the different elements of a talk, such as the difference between a keynote (or testimony) and giving a workshop or seminar. As a result, I'll sometimes get a request to, "Tell your story, Kathy, and give us practical ideas too." 
This can be tricky because we want to please the meeting planner, yet we don't want to get bogged down in instruction. If the time allotment is there (for instance, at least an hour), I'll expand the few practical ideas I give in my testimony/keynote to include more instruction.
Usually during my "keynote" story, I share the principles God used in my life to pull me out of my pit of anger, depression, and abuse. But they are briefly mentioned. I might say, "One of the ways God pulled out the roots of anger was to show me through a book that I didn't need to discipline Darcy in anger. Anger does not instill obedience, but I thought it did. I had to learn to react toward her calmly by giving a consequence for her disobedience." Then I'll go on to the next point. If the meeting planner wants more instruction, I may only expand on that topic an additional minute or so.
Let's say your testimony story is primarily about how you received Christ as Savior. Maybe God had to overcome some incorrect ideas you had about what it meant to become a Christian. Although you may be tempted to give a lengthy dissertation on some theological doctrine because it was so important to the change in your thinking, please resist it. For your story, you'll only want to briefly share how God changed your mind. This is not the time to try to teach the audience about doctrine. Our goal in a keynote cannot be to share everything we know. It's to inspire the audience to focus on God's power—or whatever your goal is for that particular talk.
That's why planning a personal experience story starts with listing the essentials of your story and then omit anything not important. If you are currently developing your story as a speech, write out the main points and evaluate whether each one contributes to the flow of the story.
Avoid "rabbit trails" that go off into other ideas that aren't essential to the story. It may be frustrating to think of all the wonderful information you have that will be left out, but just develop that material into other training kinds of presentations. Besides, your audience will not be sitting there thinking, "She left out an important part." They are only aware of what you tell them—not what you don't mention. As a result, they will not have a sense of missing something, even though you may be feeling that way.
Your Talk’s Beginning
The beginning of your talk is very important. You want to disarm the audience if they have any reservations about being there or are distracted by stress they're experiencing in their lives.
I find humor the best way to open my story. I have several little anecdotes, some of them jokes, that have different themes depending upon the theme of my talk. For instance, I often speak about contentment: how I was very discontented in the past. After thanking the person who introduced me, I'll open with the saying, "Have you heard the quip that the grass looks greener on the other side of the fence? Well, someone has also said, if the grass looks greener on the other side of the fence, just remember their water bill is higher." The audience's laughter relaxes them and begins to pull down any mental reservations. If my theme is self esteem and how I learned to value myself, then I have an anecdote about self esteem. Always be on the lookout for jokes or anecdotes that deal with your main story theme. Then transition to your starting point.
You can also begin your story with a startling comment, a quote, a statistic or a generalized statement. Experiment with many ideas and see what catches the audience's attention best. For many years, I opened my personal experience talk with the question, “What does a child abuser look like?” After a pause, I continued, “It might be hard to imagine that you are looking at one right now.” Obviously, such a question drew their attention. But in time, I wondered whether it could create incorrect first impressions and I stopped using that beginning.
You’ll find that as you use different techniques, or certain words, that some work and some don’t. By noticing the response of your audience or by receiving feedback later, you’ll make changes as you go along. This is all part of improving your presentation and your presentation skills. 
As you begin your talk, you want the audience to identify with you. Since I talk primarily to women, the first few minutes of my story deal with my childhood insecurities. I mention feeling conscientious about my big nose and crying about anything and everything. Invariably, the women's heads are nodding up and down as they relate to me. Often, afterward, they will tell me they felt the same way.
What could you say to help the audience relate to you? By developing their sympathy for you, they will follow your story more closely and "be with you" later during crucial parts of your talk.
Show, Don’t Tell
As you continue in your story, use the technique of "showing" to make important incidents come alive. For instance, in my story, I could "tell" the audience, "My husband, Larry, seemed totally insensitive to my needs" but that wouldn't communicate as well as "showing" it with a verbal word picture.
Here's how I "show" it. I say:
Larry woke up one morning and announced he’d be flying up to San Jose for the day. I quickly said, “Honey, let the kids and I come too.”
“Kathy,” he replied, “you can't come. I just rented a two-seater plane and I already asked Joe to go with me.”
“Then, Larry, please stay home. I need your help with the children. They make me so angry sometimes.”
"Oh, Kathy, that's just typical motherhood blues, you'll be all right."
For a while I relate the conversation. Then I describe how Larry turned his back on me, leaving through the laundry room by closing the door behind him. 
I say, 
To me, it was as if he were slamming the door in my face. Anger welled up inside of me and since I'd been eating an apple, I threw the apple at the door. Shattered apple pieces flew all over the laundry room, sticking to the ceiling and walls. But I didn't care. I stomped into my bedroom, knelt by my bed and prayed, “God, make his plane crash."
Usually, the audience gasps in shock. They feel my pain and understand the pit of anger I was in. "Showing" through description and expression of feelings created a scene making them a part of the story. Visually, I pivot on my feet back and forth as I give Larry's part of the conversation and then mine. That way I don't always have to say, "Larry said" or "I said." Also by including "Kathy" or "Larry" at the beginning of a change of speaker in the words they say, the audience knows who is presently talking.
Obviously, you can't give your whole story in "showing" mode because that technique takes longer. But I would advise you to use it as much as possible and as you have time. It will make your story powerful and real.
Further ways to "show" are to include brief descriptions of details, and to use dialogue, action, and emotion. In addition, your body language should coordinate with the words you're saying. Obviously, it would be incongruent if when I'm telling about being so angry, I smile at the audience. Instead, my face has an angry appearance and my body demonstrates the anger. My fists may be clenched and my body looks tense. 
There was a time, though, when I realized I wasn’t doing that. After sharing my story, a woman came up to me and said, “You had the most beautiful smile on your face the whole time you were talking.” I knew she meant that as a compliment, but I realized it was incongruent with the story I was telling. I could have a smile because I knew the end of the story included God’s grace and mercy, but while talking about the times I was angry and depressed, my face needed to reflect those feelings. From that time on, I consciously worked at making my face and body congruent with the points of my story.
If you're telling your story of coming to know Christ, for instance, you may share about crying when realizing you're saved. If the memory brings tears to your eyes, don't fight it. Although we wouldn't want to break down in sobs, unable to gather our composure, a tear or two at a compelling moment will help the audience to feel our emotion. We are being real.
There are several points in my talk where I sometimes become teary eyed, sometimes in joy, sometimes in frustration. Although I don't fake it, I try not to fight it when it comes. My natural tendency is to rush through that part and not reveal the emotion. I've learned to actually pause and let the silence rivet the audience to the moment. As I allow myself to feel the pain or joy, it shows on my face and that impacts the audience. Frequently, tears come to their eyes also.
If the Lord brings tears to your eyes, let them show. Allowing the audience to feel along with you gives the Holy Spirit an opportunity to break down any obstacles to what He wants to do in their lives.
I have found that telling my story on Friday night of women's retreats creates a greater atmosphere for vulnerability and deep sharing throughout the weekend among the women. Since I've shared deeply, they are given permission to share their struggles and pain as they travel through the experience of the weekend.
In telling our stories, we may need to weave ideas together that didn't happen exactly that way, but which are true to our general experience. That's all right. Maybe three incidents were crucial to your story but it would take too long to give all three. It’s appropriate to weave the important parts into one incident, if it works smoothly. Or maybe we don't remember everything that happened at a particular time, but we can imagine that certain things would be congruent with what was going on at that point. As a result, we become story tellers, careful not to tell lies, but weaving ideas into a consistent story.
Once we reach the high point of our story, we want to conclude our talk as soon as possible. Although we have refrained from teaching the audience, we may want to finish by turning the pointed finger from our direction and symbolically pointing it at them. At this point, it's appropriate to bring attention to their lives.
I conclude by using the visual aid of two wooden apples. One is only the apple core, seemingly eaten away. The other is a whole apple. I'll say something like, "This half eaten apple represents the way my life used to be, pieces shattered and rotting on the laundry room ceiling and walls. But today my life is represented by this whole apple, one which God has healed and used for His glory. How about you? Do you feel like a half eaten apple today? Are you wondering whether God has given up on you?"
Then I'll continue for just a minute to encourage them to trust God with their lives. I may or may not share a Bible verse depending on time and the Holy Spirit's leading. Depending upon God's direction and the purpose of the event, I may or may not give an opportunity to receive Christ.
As you develop and perfect your personal experience talk, I think you'll find like I have that even though I present it numerous times a year, it never becomes old. Each time you give it, look for new ways to involve the audience's emotion and identification with you. After a while, you'll feel so comfortable sharing that you can experiment with different techniques as you go along, sometimes giving more dialogue, other times using more humor or anecdotes. As you do, it will become more memorable, and like me, you'll know God has used it to touch and change lives.
The Pregnant Pause
Let’s address now an important part of making any presentation more powerful and compelling. It the use of the pause. It may not seem like an important aspect, but it truly is.
Have you ever listened to a speaker and felt like you couldn’t fully grasp what he was saying because he went on and on, never pausing to let the ideas sink into your mind? That’s what happens when we don’t have the confidence to pause and let the audience catch up with us. 
As a new speaker many years ago, I was terrified when I thought of pausing in the midst of my speech. What if I said something I meant to be funny, paused, and nobody laughed? That possibili​ty made me tense. It also made me not want to pause. Instead, I just kept my mouth barreling through my material. I conclud​ed, "If I don't pause, I won't find out the awful truth they aren't listening."
Maybe you're experiencing some of these same feelings about the “pregnant pause.” May​be you're wondering whether your next pause will give birth to a success or a dud!
Here are some things to con​sider when using the pause:
1. Pausing after you say something that's supposed to be funny trains the audience to laugh. Think of it this way. You're a part of an audience and every time the speaker says something funny, he speeds right along through his material. In a sense, he's just trained you not to laugh. If you do laugh, you'll miss the next thing he says, or you might laugh when no​body else does—wouldn’t that be horrible! As a speaker, pausing gives the audi​ence permission to react to what you've said. The more you use it, the more you train them to respond properly.
2. Pausing will encourage you by allowing you to hear how closely the audience is listening. During several parts of my testi​mony that are particularly touching and riveting, I often pause (usually because I'm choked up) and am surprised to hear . . . nothing! Absolutely nothing! Everyone's eyes are on me and every ear is tuned for the next thing I'm going to say. You could hear the proverbial pin drop. Wow! What an en​couraging situation. Now obvi​ously, we don't pause on pur​pose to get prideful, but to know God is using us and that we do have something important to say.
3. Pausing gives the audi​ence a moment to think and mull over your words. Rhetori​cal questions are fabulous learning tools. By asking a question and giving the audi​ence time to think about their answer, you are encouraging them to THINK! ... to LEARN! I've also noticed that asking a question can bring the audience back to attention if they're get​ting distracted or bored. If someone is daydreaming, tem​porary silence may bring them back to reality.
4. Pausing gives us a second to collect our thoughts. Don't be afraid of pausing if you're not quite sure what to say next. It doesn't mean you're a failure or a bad speaker. Sometimes it makes the audience more eager to hear your next words. And think of it this way. Sometimes if we are too “smooth” in our presentation, we can give the audience the idea that we’ve memorized our material and we’re not really involved. A little pause as we think about our words shows we’re “in the moment.” And really we should be in tune with the Spirit’s leading moment by moment to hear how He might lead. The pause gives us the opportunity to do that.
As you hone your presentation and platform skills, keep the technique of pausing in mind. Practice it. Use it. It will make you more effective for God’s glory.
Humor
Let’s consider now a very serious subject in the art of speaking: using humor! Imagine with me for a moment that you have arrived for a meeting where you will be hearing a speaker. This time you’re not the speaker! As you settle into your seat, one of several things is going through your mind:
· You are uptight because you left your child screaming in the nursery. 

· You're wondering how you're going to tell your husband when he gets home that the faucet is leaking again.

· You are not a Christian and you regret saying yes to your friend who invited you to this religious meeting.

·  You haven't been to church for a long time and you don’t want to be convinced at this meeting about going back.

What could the speaker do to get your attention fully on his/her message and to relax you from the distractions in your mind? I think one of the best things he/she could do would be to start off with humor, to make you laugh.
Ever since I was a little girl, I've never credited myself with being humorous. I was always one of those people who didn't understand half of the jokes I heard and when I tried to tell one, I couldn't remember the punch line. Instead of laughing, people asked me, “Is that the end?"
But over the years of honing my skills as a speaker and be more led by the Holy Spirit, I've actually learned to be humorous. After I speak, people actually come up to me and compliment me on my humor. It's incredible. I'm amazed.
I tell you this not to blow my own whistle (or is that a horn?) but to assure you that you, too, regardless of your seeming inability to be funny, can learn to use humor for great results in your speaking.
Humor is needed in our speaking, even in a serious talk, because:
1. Humor relaxes people and tears down their defenses. A person who comes into a meeting feeling defensive and not even happy to be there, will feel more at ease if they relax their chest muscles by laughing. I think one of the best ways to start a speech is by getting your audience to laugh. 
If there are a lot of older people in my audience, I may start off with a joke like, "Do you know why God doesn't give babies to women over 50? Because they would lay it down and forget where they put it."
· Starting out with humor makes your audience physically relax and emotionally more open to what you're going to say. 

· Using humor throughout a speech makes the audience take more oxygen into their lungs and dispel sleepiness and lethargic thinking. 

· Making them laugh gives them an opportunity to squirm in their seats and get out any “wiggles." (No, I'm not just talking about speaking to children. Adults have wiggles too.)

2. Humor bonds people together, making them feel like part of a group. When everyone laughs, they look around, smile at each other, and know they've shared something in common. This makes any new person--or a person feeling alone--relaxed and receptive because they feel like they belong.
3. Humor makes people identify with you. They are laughing because you're describing something that has happened or could happen to them. This identification will also make them more receptive to what you have to say.
Sometimes people will even laugh during a serious portion of your talk because they know what you're talking about and are thinking, “Was she in my house this morning?' Don't be concerned when this happens. It just means they're tracking with you.
4. Humor communicates effectively. If you can use humor in making your point, it will most likely be remembered better than by just telling the principle. It's often through little funny stories, jokes, or anecdotes people remember best. These become the "take-aways" for your audience as they leave. And, when someone sees you at another speaking engagement, they'll come up to you and say, “I still remember when you said ..." and tell the cute little anecdote you gave.
Obviously, you aren't going to be able to or want to communicate everything through humor, but humor should be a part of every speech to some extent.
Developing Humor
How can we develop humor? Here are some categories of different humorous tools.
1. Jokes. Do you know why Moses wandered for forty years in the wilderness? Because even back then men were too stubborn to stop and ask for directions. When I recently heard that joke, I thought, "There’s a winner." I've used it often since (usually in an all-women audience, otherwise I make sure the men didn't bring tomatoes with them).
Jokes are usually taken from someone else's repertoire and passed along, no one knowing where they originated. If you're not good at remembering jokes, write them down as soon as you hear them. I've lost so many good ones because I thought for sure I wouldn't forget them, but I did.
Ask your friends for jokes and if you have a really vivacious, story-telling friend, come prepared with pencil and paper. Start a joke file, and even if the topic isn't one you can currently use, you may find it useful in the future.
 2. Anecdotes. Anecdotes are little or big events from life experiences. You can tell your own examples or give someone else's, even something you read in a book (but be sure to credit the author and book title). 
An anecdote can be something funny the kids said. It can be what your neighbor said to you over the backyard fence. It can be anything that drives home the principle you're trying to teach. When I talk about how God has healed my daughter from the abuse I gave her when she was two years old, I use something she said to communicate it in a humorous way. I say to the audience, "Several years ago Darcy said to me, 'Mom, you get to fly all over speaking. I should be able to go with you, cause I'm the one you're talking about."'
The audience smiles and gets the point that God has healed Darcy from the abuse.
3. Exaggeration. Over the years, I've begun to feel more comfortable with being a little dramatic in my actions even though I'm naturally a reserved person. And when I do, my audience loves it, and it becomes humorous.
For instance, in my speech on how a wife can meet her husband's significant needs, I talk on the topic of submission.
I refer to the Genesis account where God tells Abraham, “Listen to Sarah's advice.” After reading those verses, I grin, yell "All right!", step forward and punch my fist like people do when they're celebrating. The audience loves it and usually claps in delight (at least the women do).
Don't be afraid to try exaggeration, either in your actions or expressions. I can usually get a giggle out of a women's audience when I describe Darcy at two years old. “She had so many potty training accidents, I thought she'd for sure go to kindergarten in her training pants and maybe even walk down the aisle at her wedding in her training pants.”
Obviously, I didn't really think that, but exaggeration makes the point and gets the laugh.
4. Read a children's book aloud. Although I haven't tried this yet, I've seen some speakers use this idea effectively. This can be a helpful opening tool or if the topic applies, read it during your speech.
5. Books of quotations. Another source is any book or magazine you read, along with stories from television or your friends. If you're quoting a book or magazine, be sure to at least give the author, if not the book or magazine name.
I hope you’re encouraged to use humor. You don’t have to be a “humorist” in order to use it effectively. It is a learned skill and one that marks the effectiveness of a speaker. I challenge you to work on your skills in this area.
Group Interaction
Another important aspect of effective speaking is getting your audience involved. Early in my speaking career, I attended another speaker's seminar and was very impressed with the way she used group interaction. The thought of incorporating that tool into my ministry was terrifying. After all, if I gave them an opportunity to ask questions, I might not know the answer to their question. Or if I broke them up into small groups, maybe they would never stop talking to each other and I would lose control. It seemed much safer for me to be the only one talking!
But soon I realized that I was missing out on an important teaching tool. Eventually I stepped out of my comfort zone and began to have the audience interact. 
Here are some of the advantages I've seen as a result.
1. Learning takes place better when as many senses as possible are used. When just the speaker talks, the audience only uses their auditory skills. But when they can ask questions or talk with others in a small group, they engage more of their total attention.
2. The changing of hearts occurs when people hear other people's struggles and solutions. One of the deceptions Satan uses to keep people in their sin is them thinking they are the only ones struggling in that area. But sharing common problems in a small group lets people know they're not alone. It also offers a variety of solutions as people share.
3. The speaker can get clues from the feedback of the group as to whether he or she is communicating clearly. Allowing questions from the audience or feedback from small group interaction lets us know if we've said what we really intended.
4. Allowing group discussion gives us a break. At times we need to gather our thoughts and possibly reconsider the direction we're taking now that we know the makeup of the group.
5. Group discussions or questions can keep an audience alert. That’s especially true after a full lunch or when they feel tired in the evening.
6. Allowing the audience to interact can use up time. If you find you don’t have enough material. (I know you're laughing at this one--but it could happen.)
7. Group discussion gives people an opportunity to get to know each other. It creates a more relaxed and receptive audience. This breaks the ice within a stuffy audience or a group of strangers. I will often use a discussion question near the beginning of my talk to break the ice in the group.
How can you incorporate this important tool into your speaking? Here are some techniques.
1. As you review your material, think about possible questions appropriate for a group discussion. 
2. You could ask them to think of the definition of a term you're teaching. 
3. You could ask them to share a time when they've struggled in a certain area. They could share solutions they've found meaningful. 
4. They could brainstorm about a particular topic.
There are several methods to actually have interaction.
1. You could ask the question for someone to answer immediately.
2. You could ask them to talk with the person sitting beside them. 
3. You could instruct them to break up into groups of three to five. Anything larger than that doesn't usually give ample opportunity to get everyone involved. 
4. When they've finished, ask for the results they came up with, especially if you're trying to gather information to refer to later.
I use group discussion when I talk about negative self talk. I ask the audience to break up into groups of three to five and come up with the situations and the actual negative self talk they'd have in those negative situations. As I walk among the group, available to answer questions, I love to hear the laughing and interaction that means learning and relating are occurring. Then when I direct their attention back to me, I compile their negative self talk comments on an overhead projector or white board. They love knowing their answers are important to the content of the talk. Afterwards, there's an inevitable warmth within the group because they've shared with each other.
Of course, there are disadvantages to letting the group have some control through group interaction. 
1. Sometimes a person talks too long. After an appropriate amount of time, I'll ask something like, "We need to move along, can you quickly summarize your point?" If that person often raises their hand to answer, I'll say, "I'd like someone to answer this question who hasn't responded yet." If they are obviously a very needy person who requires a lot of attention, I might say, "I really want to hear what you're saying but I’d like to spend more time with you. Why don't we talk during the break (or after my session is over)?"
2. It’s difficult to bring their attention back to you. We’ve all seen a speaker try to get everyone’s attention again at the end of group interaction. Sometimes, it gets frustrating. I read about an effective method for regaining control. Here’s how it works.
When it’s time to get their attention back, I say, “Thanks for sharing with each other. If you can hear me, please clap once.” Then I clap and pause a moment. “If you can hear me, please clap twice.” Then I clap twice and pause again. “If you can hear me, please clap three times.” By then, the group is usually centering their attention back on me. 
After using that technique, I’ve had groups tell me to use it to call them back. 
If you're currently hesitating in using group interaction as a teaching tool, I encourage you to take the plunge and incorporate it into your next talk. I really believe you'll see the benefits. Over time you'll become so comfortable with it that you'll be addicted to using it like I am!
Visual Aids
I have found that an effective way to make my presentations more powerful are to include visual aids. Although not everyone uses this tool, I absolutely love using visual aids. For instance, when I am introduced at the first session of a retreat, I carry to the podium a square box that contains all the visual aids I will be using throughout the retreat. Then I lay it aside. Hopefully I have stirred the curiosity of the audience. 
I usually share my testimony in that first session and I give the story about throwing the apple at the laundry room door. At the end of my presentation, I say, "I've brought my box with me to share something important with you.” I open my box and rummage through it as if I can't find what I want to talk about. Then I hold up one of the visual aids that I will actually be referring to later in the retreat. I look at it quizzically as if I can't remember what I was going to say. Then I say, "Oh that's right. I'll be talking about this tomorrow." Usually, everyone sighs with disappointment.
I’ll usually hold up one more visual aid and say, “I'll be talking about that the next day also.” Now they know I’m teasing and tempting them and they laugh.
Then I'm ready to pick out a wooden apple core, saying, "This represents the way my life used to be. And maybe you're here feeling like a part of your life is like this half eaten apple, the rotting pieces seemingly impossible to put back together again." Then I reach into my box again and pull out a whole wooden apple and say, "This represents my life today. I trust that our time together will help your life to become more like this whole apple."
In one of my presentations during the weekend, I will often speak about building godly self-esteem. I share about building self-esteem by knowing our inheritance in Christ and how God views us as perfect. Along with those points I will pull out of my box a beautiful perfect crystal apple. As everyone oohs and aahs at its beauty, I relate to how this perfect crystal apple represents how God views us, as already perfect in Christ. 
For a retreat, I’ll always use my visual aid box. But if I'm giving a single presentation, I won’t use it. I’ll just put the individual visual aid I’m using at the podium and bring it out when appropriate.
Time after time I've seen that using visual aids not only strengthens the point I want to make, but it has established my speaking with a certain flair. People remember my apples and I frequently receive gifts during the retreat of some apple product.
If you think visual aids could enhance your presentation, why not think about developing one or two? I believe your audiences will bless you for it!
In this second chapter, we’ve covered techniques that can take your material to a higher level. I hope you’ll begin incorporating the ideas into your presentations. What one idea could you use immediately? Try it. You and your audiences will be glad you did.
In our next chapter, we’ll talk about making our ministry known so that we will receive speaking engagements. We will also address some of the aspects of the business side of speaking. 

